

The Secret to Making More (profitable) Sales 

So, what’s the secret to making more (profitable) sales?

It’s AARDER that will make it easier:-

A = ATTITUDE:   developing an expectant attitude is the foundation from which everything else flows. Without it sales people should stay at home.

A = ACTIONS:   smart, consistent actions are a consequence of the right attitude.

R = RESILIENCE:   never, never, never give up. Customers today need 3 or 4 times more contact than they used to need before they buy.

D = DISCIPLINE:   send the information you said you would. Call back when you promised. Go the extra mile.

E = ENTHUSIASM:   nothing kills a sale faster than a lack of enthusiasm. If a salesperson isn’t enthusiastic, how do we expect customers to be?

R = RESULTS:   they don’t happen by accident. Look at the “sales funnel” and learn how to improve the ratios that generate sales and growth margin.

The top performing sales people take 100% responsibility for their results. The others will blame everyone and everything else for their lack of results
HOW TO CONTACT US 
For more information, or to request details on specific areas of sales and profitability, please contact:-

Sewells


Holden House


Chester Business Park


Chester


CH4 9QU

Tel: 

01244 681068

Fax:

01244 677974


E-mail:
inspiration@sewells.com

Web:

www.sewells.com


Sewells is the trading name of Sewells Training and Consultancy Limited a company registered in England number 1771342 











